
Selling a business is a major step for any busi-
ness owner, its complicated, difficult, stress-
ful, tedious & time consuming. The process 

can fail at multiple steps, even when you get it 
right.  So it is important to have a business mind in 
your corner, not just a sales person.

When a business owner sells their business without 
a broker the process can take up a lot of time. This 
takes the owner away from their main duty, generat-
ing profits. By engaging expert business advisors you 
can maintain focus on your business as we sell your 
business with you. The right business advisor will 
work with you to run the entire process from data 
preparation, to valuation, listing, marketing, fielding 
enquiries, negotiating & ultimately the deal closing 
process.  The aim is to ensure that you sell your 
business at the right time & for the right price.  

Being owner & seller automatically reveals that your 
business is for sale. When this happens, employees, 
customers & financiers become nervous and com-
petitors capitalise on the opportunity. Dowie Inter-
national Business Advisors can protect the identity 
of your business through the process, safeguarding 
your business.  

Most business owners find it difficult to work 
through the negotiation process when a buyer is 
seeking to reduce the price of the business by pick-
ing upon foreseen weaknesses. Dowie International 
Business Advisors are used to these tactics and by 
identifying, and addressing each aspect early we can 
manage this appropriately. We allow you to remain 

at arm’s length as you deploy our experts to nego-
tiate your value.

Co-ordination of the process is more than a part 
time job.  In order to successfully sell a business a 
detailed program is required where as much work 
is done at the start as at the end. This requires the 
coordination of multiple parties, it can include ven-
dors, purchasers, accountants, advisors, financiers, 
landlords, solicitors, guarantors etc. We stick with 
you throughout and we do it together.

Putting a value on a business is more complex than 
valuing a house. Every business is different, each 
has variables that impact value.  Valuing a business 
is part science, part art. No single valuation suits 
all businesses & all markets. Dowie International 
Business Advisors put in the work at the start of the 
process and are able to justify the value to potential 
purchasers and their advisors. 

There are many different ways to market a business 
for sale. Dowie International Business Advisors de-
velop a customised marketing plan that allows you 
to maximize the potential buying market and sell for 
the right price at the right time.  

Negotiating YOUR best outcome is what really mat-
ters. Having studied & taught the art of negotiation 
across the world and armed with 25 years’ experi-
ence the founder of Dowie International Business 
Advisors oversees this aspect of each sale. As a 
boutique brokerage Dowie International Business 
Advisors aim to deliver outstanding results across 
every deal we close.

Why should I use a  
Business Advisor  
with real Business  
Experience to sell  
my business?
When a business is listed for sale  

it competes with 1000’s  
of other businesses for sale.   

More than 60 % of businesses listed  
DO NOT SELL


